How To Generate Website Traffic Using Only Free Methods
by Jennifer Fiander
Are you looking to increase visitors to your website, but don't want to break the bank doing it? Luckily in today's world of internet marketing, there are FREE ways to market your website, increase your traffic, and lead to more sales and more money in your pocket. 

Many business owners are under the misconception that they have to invest money into expensive targeted advertising to draw potential customers to their website, and that there is no other way to market a website. The reality is that often they are just wasting their money, and that there are many 'new' ways to market online free or at low cost. Website owners can develop an ongoing strategy through many medias, and through exposure can drive people to their site. 

The first thing to keep in mind, as with any advertising plan, is to target your audience. You need to determine who your target audience is, and where to find them. Define how you will appeal to them- what is it about your website or product that they will want to see or buy? Keep that in mind while developing your 'ad'. Develop a few sample ads that you can use (or adapt). Next step- you are going to target these audiences with the message you have developed about your website/products.

Some companies will position themselves as the actual website owner, or some will pose as a third party (just a regular "Joe") who is promoting a website and giving it a thumbs-up. Basically, the idea is to find places online where they are talking about a topic relevant to your website- then post a comment, along with a link to your website. This works particularly well with blogs and forums. For best results, try not to spam the blog/forum- keep your information relevant, and try to add something helpful to the current discussion. By presenting helpful information, you position yourself as an 'expert' in your field, and are more likely to have people respect you, rather than think you are simply spamming message boards. 

You should also consider setting up pages relating to your website on social networking sites such as Facebook or Myspace, and be sure that your page links back to your website. People with similar interests who find you through Facebook or Myspace are likely to visit your site through those pages. You may also wish to consider setting up a Squidoo page as well, highlighting your product/service, linking to your website. 

Many companies find great success by posting on such free classified sites as Craigslist. Be sure to follow Craigslist's rules so you aren't found guilty of spamming, and try different 'ads' in different areas to see if you can drive traffic to your site up. 

One of the best ways to drive traffic to your website is to position yourself as an expert in your field, and get the word out about your website. This takes some time, but it can be really effective- and can still be FREE! Write articles relating to your website and submit them to article directories, or have complimentary websites feature them on their sites, or offer them to their mailing lists. Articles ON your website with good content are also great for search engines! Use these articles for your own blog, or ask to be a guest blogger for a complimentary site, posting some of your expert advice. After proving yourself to be a credible expert in your field, ask to be a guest on an internet radio show or podcast. And, last but certainly not least, try writing a fantastic press release, and submit it to all the press release directories you can, as well as local media sources.

Even free internet marketing can be trial and error- so be sure to test, test, test! Track to see which promoting is working best, and adapt as necessary. With a little trial and error and perserverence, you can easily develop an effective website marketing plan, and do so for free! 

